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Item 7.01 Regulation FD Disclosure

After the close of the trading markets on Octoligr2D07, ISCO International, Inc. (ISCQO”) conduties quarterly investor call. A copy of
the transcript of the call is attached as ExhiBitl%o this Current Report.

The transcript describes, among other things, @qusly announced proposed merger with Clarity Camitation Systems, Inc.

(“Clarity™). 1SCO notes because Clarity is owngddne of ISCQ’s directors, Jim Fuentes, ISCO’s BazrDirectors has established an
independent special committee to review and negotiee terms of the proposed merger and that thygoged merger is still subject to the
successful negotiation of a definitive merger agrest, the receipt of audited financial statementsafairness opinion rendered by ISCO’s
independent investment advisors, and customarynga®nditions, including the approval of ISCO’satholders. There can be no
assurance that the proposed merger will be consteama

Forward-L ooking Statements

This Current Report on Form 8-K contains "forwandXing statements" within the meaning of the Pev@&ecurities Litigation Reform Act of
1995. These forward-looking statements involveialper of risks and uncertainties. Because ISCQsaarprovide investors with
meaningful and useful information, this news redeesntains, and incorporates by reference, cetamard-looking statements" that reflect
the ISCO's current expectations regarding the éutesults of operations, performance and achievenaénthe ISCO. ISCO has tried,
wherever possible, to identify these forward-logkgtatements by using words such as "anticipatbslieves," "estimates," “looks,”
"expects,” "plans,” "intends" and similar expressio These statements reflect ISCOs current beliedsare based on information currently
available to it. Accordingly, these statementssangiect to certain risks, uncertainties and comtiries, which could cause ISCO's actual
results, performance or achievements to differ medhg from those expressed in, or implied by, sstitements. These factors include, an
others, the following: market acceptance of ISC@®&hnology; the spending patterns of wireless ngtwperators in connection with the
build out of 2.5G and 3G wireless systems; ISC®ifitg to obtain financing in the future if necesgalSCO's history of net losses and the
lack of assurance that ISCO's earnings will beigefit to cover fixed charges in the future; unaimty about ISCO'’s ability to compete
effectively against better capitalized competitamns to withstand downturns in its business or tamemy generally; continued downward
pressure on the prices charged for ISCO’s prodiigtsto the competition of rival manufacturers offrend systems for the wireless
telecommunications market; the timing and receffustomer orders; ISCQO's ability to attract arntdirekey personnel; ISCQO’s ability to
protect its intellectual property; the risks ofdin operations; the risks of legal proceeding€ 0% ability to complete the proposed merger
and successfully integrate the combined entity. @&aercomplete description of these risks, unceiitssrand assumptions is included in ISC
filings with the Securities and Exchange Commissincluding those described under the heading "Res#tors" ISCOs Annual Report on
Form 10-K filed by ISCO with the Securities and Bange Commission. You should not place unduenedian any forward-looking
statements. ISCO undertakes no obligation to sel@ablicly the results of any revisions to anyhsiaeward-looking statements that may be
made to reflect events or circumstances after #te of this Report or to reflect the occurrencarmnticipated events.

Additional Information and Whereto Find It

In connection with the proposed merger between I86@Clarity, ISCO intends to file with the SECraxy statement and other
relevant materials. The final proxy statement Wélmailed to the stockholders of ISCO. INVESTORE® SECURITY HOLDERS OF
ISCO ARE URGED TO READ THE PROXY STATEMENT AND THETHER RELEVANT MATERIALS WHEN THEY BECOME
AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION ABOUT ISCO AND THE MERGER. The proxy
statement and other relevant materials (when tieegiine available), and any other documents filet5iBO with the SEC, may be obtained
free of charge at the SEC’s web sitevatwv.sec.gov . In addition, investors and security holders mhatam free copies of the documents (w
they are available) filed with the SEC by ISCO laptacting ISCO International, Inc., 1001 Cambri@igeve, Elk Grove Village, IL.

Participantsin the Proposed Merger Solicitation

ISCO and its executive officers and directors mayleemed to be participants in the solicitatioprokies from its stockholders in
favor of the Proposed Merger. Information regardi®GQ'’s directors and executive officers and their owmigref ISCO common stock is ¢
forth in ISCO’s Annual Report on Form 10-K for thear ended December 31, 2006, which was filed thithSEC on March 30,
2007. Investors and security holders may obtairendetailed information regarding the direct andirgct interests of ISCO and its execut
officers and directors in the proposed merger laglireg the proxy statement regarding the proposedenevhen it becomes available.

Item 9.01. Financial Statements, Pro Forma Financial Infor mation and Exhibits

(d) Exhibit No. Description

99.1 Transcript of Quarterly Investor Call October 2602.
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INTRODUCTORY NOTE: This transcript describes, amatiger things, a previously announced proposed enavgh Clarity
Communication Systems, Inc. (“Clarity”). 1ISCO neteecause Clarity is owned by one of ISCO’s dime;tdim Fuentes, ISCO’s Board of
Directors has established an independent spediainitbee to review and negotiate the terms of tloppsed merger and that the proposed
merger is still subject to the successful negatiatf a definitive merger agreement, the recei@gudfited financial statements and a fairness
opinion rendered by ISCO’s independent investmdutsars, and customary closing conditions, inclgdime approval of ISCO’s
stockholders. There can be no assurance thartip@sed merger will be consummated.

Additional Information and Whereto Find It

In connection with the proposed merger between 138D Clarity, ISCO intends to file with the SECraxy statement and other relevant
materials. The final proxy statement will be mdite the stockholders of ISCO. INVESTORS AND SEGQURHOLDERS OF ISCO ARE
URGED TO READ THE PROXY STATEMENT AND THE OTHER RBVANT MATERIALS WHEN THEY BECOME AVAILABLE
BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION ABQUT ISCO AND THE MERGER. The proxy statement anieot
relevant materials (when they become available),aary other documents filed by ISCO with the SE@y e obtained free of charge at the
SEC’s web site atww.sec.gov . In addition, investors and security holders mbgain free copies of the documents (when they eaéadble)
filed with the SEC by ISCO by contacting ISCO Im&tional, Inc., 1001 Cambridge Drive, EIk Grovelafje, IL.

Participantsin the Proposed Merger Salicitation

ISCO and its executive officers and directors mayleemed to be participants in the solicitatioprokies from its stockholders in favor of
the Proposed Merger. Information regarding ISCQreators and executive officers and their ownergtiif5CO common stock is set forth in
ISCO’s Annual Report on Form 10-K for the year eh@e&cember 31, 2006, which was filed with the SEQvViarch 30, 2007. Investors and
security holders may obtain more detailed infororatiegarding the direct and indirect interestsSE0 and its executive officers and
directors in the proposed merger by reading th&ypstatement regarding the proposed merger whagcibmes available.




Coordinator

R. Pini

F. Cesario

ISCO INTERNATIONAL
Host: John Thode
October 25, 2007/4:30 p.m. EDT

Page

ISCO INTERNATIONAL

October 25, 2007
4:30 p.m. EDT

Good afternoon. My name is Julie Ann and | willymur conference operator today. At this timeod like to
welcome everyone to the ISCO International thirdregr 2007 investor conference call. All lines édeen placed
on mute to prevent any background noise. Aftersfiemker’s remarks, there will be a question arsgvan
session. Thank you. | would now like to turn tdoaference over to Mr. Ralph Pini, Chairman of ISCO
International. Mr. Pini, you may begi

Thank you, and good afternoon, and thank you toalfbining the call. Today I'm also joined byhloThode,
CEO, and by Frank Cesario, our CFO, who will noadréhe Safe Harbor Stateme

Thank you, Ralph. We would like to advise you et discussions we'll have today will include famd-looking
statements as that term is defined under the Rrivaturities Litigation Reform Act of 1995. What i the Act
mean by forward-looking statements are all statéenwe make other than those dealing specificalth Wwistorical
matters. That is any statements we make aboutothguct of our business operations and financeds thps
moment.

All other statements we make are forward-lookiradeshents. Our forward-looking statements include a
information we provide on future business operatiand other guidance regarding the future finampsgiormance
of the company. All forward-looking statements tti@med are subject to risks and uncertainties¢batd cause
the actual results to differ, possibly materiaffpm those projected in the forwilooking statement:

Some, but not all of these risks and uncertairgiesdiscussed from time to time in the press rekeasd securities
filings of the company with the SEC, particulanlyaur Form 10-K. We undertake no obligation tolmijpupdate
or revise any forwar-looking statement whether as a result of new in&dirom, future events or otherwis

By now, you should have seen the financial redudt® the third quarter. If not, please visit ouel/site, or send
request to our investor relations line.

We reported revenue of approximately $2 milliontfoe third quarter, generally consistent with thierage
quarterly revenue of the first half of the yeare lso reported quarter and year-to-date grossimfiggres of
37% and 42% respectively. Our gross margin fofftileyear last year is 40%, so even at a lowealtogvenue run
rate, w've managed to drive improvements in our efficiemstrics.

On a cash flow basis, we showed net losses of appately $1 million for the quarter and $3 millidor the year-
to-date, again, fairly consistent during the yelinat result was a loss of a penny per share togtfarter. These
results include increased spending on product dpwaént for the Q4 launch activities. Cash and eaglivalents
on hand are approximately the same as we entes @¥eg were entering Q3, as we've continued taieffitly
manage our inventory and strategic suppli

Due to the successful deployment of a new produetentered the fourth quarter with roughly $1 roilin order
backlog that we expect to fulfill during the quart&vhile we certainly worked for results more iimel with our
record third quarter of Q3 last year, spending stnactural changes in the U.S. markets we serviértanto be
challenging, as you've seen from announcements flonost all OEM and aftermarket infrastructure
suppliers. This continues to support our ongoingtagy to differentiate and diversify our portéol
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With that, | would like to turn it over to our Chaian, Ralph Pini.

Thank you, Frank. Today’s commentary might btk lionger than usual, but | have to tell yom Ipleased to joi
you today to provide, among other things, somagimtsdn the proposed merger with Clarity Communara
Systems that we announced earlier in the months gioposed merger is very consistent with outetyato
continue to evolve our business to support incréalemd sustainable long-term growth, and to acatdehe
development of our strategic produtc

For those who aren’t aware, Clarity is a privatmpany based near Chicago with 35 people. Primagbl-time
software engineers with extensive telecommunicatiqrerience will develop and sell value-add apflices for
mobile networks and devices such as push-to-tadiation based services, also known as Wherealamdssome
exciting combinations of the two platforms brandsd/Vhere2Talk. Clarity has commercialized sonthede
services through a host of service targeted atgkband third tier operators and trying others,udiig application
target at interoperability between commercial anblis safety networks

For those who have been following the 700 megalsgrtztrum auction, interoperability where publitega
continues to be a challenge and it is an area wthere would be substantial investment in the sexeral years

If we look at the wireless telecommunication madegment, along with recent announcements from sdroer
largest entities, we have seen the capital spendinds to be somewhat unpredictable, and, at tiliss,elated to
consumer adoption of new services. To reduce iligtdah our results, our strategic intent has béerexpand our
addressable market, and diversify our portfolioniigate this risk. Our customers and competitarge been
focused on consolidation for growth and competiideantage for the last several years. Theresigraficant
benefit to size and scale in today’s business,aaydeasonably priced synergistic opportunity thidtallow us to
achieve these benefits is important to act uparhdps, more importantly, from a strategic viewe, shistaining
value of any partnership is the combined compeésnand the skills and technical assets of the auedltieams

As a result of this proposed merger, we believeigla software skills will support and complemenir hardware
talent, and will add significant value to our compand our shareholdel

Going forward, as we've indicated previously, oiategic intent continues to be to expand the adddgle market
for our adaptive interference management platfoeyohd an aftermarket standalone cellular prodiitis will
include fully software based solutions installegedily into the infrastructure and mobile deviceNDEhannels. A
well, it has optimized solutions targeted at thghler growth segments of the market, including WivFiMAX,
ISCO cells, distributed antenna systems, and renaolie heads. We see the proposed merger witlityCéer an
opportunity to accelerate our ability to addressthsignificant emerging markets in a timely manvigr a
necessary complementary technical and channel esgpév do so

In addition to the strategic perspective, we sgriicant near term synergies between ISCO andt¢la®ur
customers and channels are complementary andasffepportunity to grow sales of both portfolios
significantly. As you all know, ISCO has been isgjlto the largest wireless operators in the UMBile Clarity has
been selling to OEMSs, tier two and three operatamsg, system integrators addressing the publicysafatkets

The bottom line is from both, a strategic and téchimerspective, we believe the proposed merggr Glarity
affords us a distinctive competitive advantageutopert sequential near-term growth, and addressfisigntly
broader high growth segmen

During the upcoming weeks, we will continue to pdevyou with updates on this merger, which we hajple
culminate in a shareholders vote by the end of/tze.

Before | finish, | would also like to share somedmews regarding our DIF product. I'm pleaseddnfirm that
the fully digital platform targeted at the afterrket, code name DIF, will indeed be completed dutiregcurrent
quarter and delivered commercially. This is amexely important step in our adaptive interferemamagement
portfolio, and we are very excited at its immineammercialization. The initial deployments may Mpa in Latin
America and Europe, though we fully expect to thte U.S. market as we

Lastly, as | know John and Frank have mentionedremious calls, we continue to receive significaterest in
derivatives of this platform for other differentatapplications. As an example, one of these dévigs we call
TSF, or tunable site filter, allows for a Web-basetnotely tuned multi-band selectable front-ettéifi This
product derivative has received considerable custonterest, and is currently in trial with a tare U.S.
operator. This is one example of a number of pcodariants we expect to commercialize from thifolrm.

As you also read, John Thode will be leaving ustbhco | would like to thank John for his outstimg service to
ISCO during the past three years. He has beemimsntal in shaping the strategy we are executingpday, and
we will continue to execute on after he leavewaht to wish John and his family the best, sincéstadso
embarking on a new and very challenging |

Thank you, Ralph, and good afternoon, everyoneilaMothing is easy in this business, and we’realote in
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terms of infrastructure providers who expectedghéi rate of revenue during Q3, I'm pleased by h@ahave
continued to implement the big picture of the compan some ways, accelerating some of our -term goals

As Ralph mentioned, we announced that I'm leavinpin a large Fortune 500 company. | want yolrtow that
it is not a decision | made easily. | was invitedgoin by people whom | have great respect fod given an
outstanding opportunity to do something that I'vented to return to. I'm disappointed that | wdmet able to
directly lead ISCO anymore, but | intend to congéinta support ISCO as a director, and frankly, cotligave you
with a better team of people.

| believe we've developed a very clear strategy, @e're executing on that strategy through today. Tdu@ition
of Clarity accelerates the pace of that strategy imique and differentiated way. | can also sath complete
confidence, that the people here will not allow departure to impact the company’s direction, oardie the sense
of urgency.

Ralph, | turn the floor back to you.

Thank you, John, and, once again, good luck irfuhee. As a final note, on some of the most intquatr
opportunities we are currently addressing, we amegdlsome work with a large multi-national Latin Arica
telecom operator. We are beginning a trial inth.@&merica for the DIF platform; something we bebdvas
significant near-term revenue opportunities. Waealso finalizing evaluations with two large operatin Europe,
ISCO's first real penetration into Europe. Bothludse are need-to-have applications involvindebéimate
coexistence of interferenc

Finally, we continue to make steady progress ira/Asid also in India. In the next several weeksexygct to be
able to make some detailed announcements concemang of these opportunitie

| think it goes without saying that | have spemgraat deal of time with the team reviewing the bass over the la
several weeks. My expectation is that, even thouglare likely to continue to see some short-temnket
challenges due to the slower rollout of broadbape services and reduced capital investment byaher
channels, we can expect significant incrementaltfravith our new offering, together with our propdsmerger
with Clarity. This is why | joined the board baick2004, and why the team we have in place is e&gjted. We
hope that the Clarity merger is finalized quickdpd that you support the meast

We have also started the process, and are actiz@lgwing the qualifications of a number of candiédawho have
shown great interest in the permanent CEO posiitere at ISCO. We expect to make this announcebefate the
end of the yeal

With that, we are ready to take your questions@eh up the lines.

Thank you. Your first question is from the lineEdward Zabitsky with ACI Researc

Good afternoon. To John, thank you, first of dls pretty clear that the company has changedtsmiially; at
least from the outside, the company appears to tlaameged substantially positively, of course, ouairr years
working for the company. The concern though i$ siwene of that discipline is lost when you leave] &'s not, of
course, anything to do with the people, but the ghat binds those people. So I'm hoping you ceblare some of
the processes that y've implemented that will help guide the companyngdrward.

Sure, Edward. First of all, it always starts wgtieat people and we’ve added a couple of very tedesenior
individuals to the team, and, obviously, over thet keveral years, we've also spent a good deamhefenhancing
the team in terms of the other areas of speci@y, it starts with great people and the compamsygneat people

In terms of things we’ve put into place, obviouststarts with a strategy and it starts with atigant on the board
and the entire senior management team aroundtthggy. | think ultimately, you're seeing thaarinework being
fulfilled here before your eyes with a number ahgs we re doing, including the Clarity merge

Fundamentally, at the end of the day, we’re a déffié company in terms of our urgency, and we’'réfarent
company in terms of the basic framework of the hess$ processes we' put in place to manage and hold ourse
accountable. And that’s not going to change. Ftatmething that collectively, we, together asa, and under
the guidance and direction of the board, don’tridteo change, and something that | can assurehaiutte team
will continue to improve upon and excel at uponaeyparture. So | have very little concern in thabafrom my
own perspective. As you know, and as a numbdnethareholders know, I'm a pretty large sharehotdeself,
and | intend to continue to be one for some peoifdiime. | intend to participate in the upside whiecomes along
with all of you as well

I'm pretty confident that we’re not going to chartggck here. In fact, we're only going to acceleraur progress
here, particularly with the merger and with a tédelnpotential CEO coming on board here in the nexple of
months.
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This is Frank, Ed. Let me add to that just aditilt that we have a process that everyone hashbaug. Three
years ago, we had a vision of incremental improweroa what we had dor- how to be a really great aftermarket
hardware player. Since then, we've all figuredtogether, and John has driven this process, thatam be a lot
more than an aftermarket hardware player. Soatietiat the people have bought into that is gtarkeep it

going. | can assure you that the management tealirgoing to let things drop, because we all shatwe’re
doing, and Ralph coming in as interim CEO as wglgoing to keep the momentum going forward. Thatir
commit to you

Okay. Lots of luck, John, in your next jc
| really appreciate it. Thank yo

Actually, one more question. I'm not sure if RalphFrank should take it, but I'll ask it either yvaln developing
the digital ANF, obviously there is a dramatic caiuction to be achieved. Theyelo doubt about it, this is a tri
and true story in the wireless business. The gureit what does that do to the addressable markiet®? do you
know that we move beyond a niche? Do you know whagan? Is it worth the investment? What arectireiers
saying about something tI's a fifth the cost, or a tenth the cost, or I't know how much’

First of all, that's one aspect, and obviouslyrieas already have bought into the value propasitibone point on
the demand curve, given the current cost of theeattDANF product. | think a more specific attribuand
something that’'s much more valuable is becauseatfully digital platform, we’re able to addregber
technologies and broader market segments beyonthpisost factor advantage. As Ralph pointedusita
moment ago, as an example, we've created a spioftifie platform already beyond just adaptive indba
interference and turned it inside out and it becamadaptable tunable site filter. It's not just tost basis of the
platform, but the flexibility of the platform thatill allow us to significantly address broader metrkegments

The cost element, obviously is very important. cAsts in telecom come down, a lot of things hapgut you can
see, for example, in base stations that they teder-invest in certain elements of infrastructlite lightning
protection. Why do they do that? Because it isthvthe incremental cost and not worth the expegesf an
outage, so they’re willing to pay to have sometttimat is adaptable to future environments. Thatcisely what
we're proposing today, future proofing networks withest, adaptive, protective mechanisi

Not only do we have a huge benefit on the cost, fideause now v're getting into that field of where you would
spend a little bit of money for protection, periedd of story, as opposed to protect resolving ymnst performin
site. But also, as John got into, now meeable to expand this dramatically and to so ntange applications and i
dynamics, so we can do it quickly and very adeplis just better on every level, and we thinktthéll be strong
in the marketplace

Okay. My interest is tweaked and | guess I'll jnat/e to follow-up as time goes on and your magkeerience
with it improves.

Thank you, Edwarc

Thank you.

Your next question is from the line of Tom Bock wBock Evans
Hello, Tom.

Hello, gentlemen. It's nice to talk with you agaidohn, I’'m sorry to see you leave. | appreciditéhe hard work
you've done to bring this magic box to us. | wouldtjlike to ask some questions about the DIF fikemewhat
touching on what the fellow before Edward just askrut | would like to hone in on a specific thinghe DIF
filter, can an operator just buy one of those amdtan a cell side, or is this something that yamntemplate will be
sold across a large number of sites or a big sy&t&ien you make a cost comparison between a I éind a
DANF filter, are we comparing apples to apples, fiter, one filter, or are we comparing one DIt out of a
whole bunch of DIF filters with a DANF filter

It's a very simple answer to the question. Orke-for-like basis, it's a considerable cost redurtti For
competitive reasons, | probably shouldn’t give yomumber, but let's say it's considerably more thdactor of
two on a like-for-like basis.

There is other thing, just to reemphasize it. unlousiness, cost is a significant factor, buti'dthink it's wise to
just hone in on that particular aspect of it. et emphasize again, beyond cost is the flexibilitthe platform the
allows us to address much broader market spaceguyarly high growth market spaces that Ralph juentioned
where there are more neto-have versus ni-to-have applications

Let me give you a very specific example. Wi-Fileployed in unregulated spectrum where there amneld, in
fact, licensed interference sources, things likerawaves, cordless phones, walkie-talkie two-waljas That's a
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space where it's not just an insurance policy wiperaps a cellular operator is buying it for aipatar
application on a border situation, or for a patficinsurance policy that might arise as a resiuttermodulation
or some RF perturbation. BuU’'s a situation where's a planned interference scenario that must becasied

Ralph spoke just a moment ago about a couple dfrypties that we're looking at in Europe and bati

America. These are both situations we’ve talkesuain previous calls where spectrum re-miningdsuring,
where an operator himself is the interference sau&o when you're displacing a 2G technology &M, with

the 3G technology like UMTS, the operator is cagdiimself interference. To be able to reduce #ffatct, to
simplify the engineering of those networks, creatsgnificant benefit to those operators, andiiars where
we’'re getting the most traction at this point in timeéerms of interest in the product. And why, midstly, we will
roll out the product internationally first, as ogead to in the U.S. markets where the applicatiorotsas
straightforward as spectrum re-mining. So, coshgortant, but let's not lose focus on its abilibyaddress greater
market breadth and scope on need-to-have versegaicave applications that make the value projosihuch
more attractive overall, independent of what th&t oo price is

Say on Alcatel, anc’ve seen this thing’ve tested it, and in Paris, | have a problem, gastlbuy one of them
Yes.

Then we would be talking apples. In other wordsould say, “Gee, I'd rather have this than a DANFhis is
doing so much more and it costs I”

Remember, both DANF and DIF are designed to bebomeper cell site, so whether you buy one DANF pek
cell site, or whether you buy one DIF box per sék, you're still buying one box. rii not sure if that answers yc
guestion,

That does. At this time, do you have any salegraots in hand for DIF? Now as we spe

No, not something wre prepared to announce at this point. £étist say we have significant operator interesd,
we're doing some very specific trials in the nestiple of weeks. You'll be sure to hear of spesifibout some of
these as we wrap some of them up. As you know,, D@rators are a bit reluctant until they makeaua lpurchas
decision; the’re very reluctant to put their names on any kingwflic information

So, when you do these trials, are you operatingundr-disclosure agreements in all of these trii
Always.
Always?
Always.

| see. Okay. Then | have a couple of other thiifggou don’t mind. Im very fascinated by this whole space. ~
merger, I've paid a lot of attention to the 700 misgrtz auction and Verizanintent to block it and all of that. Ht
does this position us for an operator that mighttvta build out the public service element andwile 700 mhz,
somebody that would want to build a new networthim United States? Does this give us a windovcafcty or &
pole position thing to offer tha

Tom, John and Ralph may get more detailed, buesyoea used the word merger, or proposed merger®\ikity,
we are pretty extensively restrictive on what wa say about that, because we are currently in tealiyna
presolicitation phase. So, please appreciatenbatre very limited in anything we can say spealficto a new
combination or the other party. | have no issa#isrig about 700 megahertz in general. All | woatk is that we
not go into any more detail with the proposed metigen we have in our prepared comments. Thas’s ju
something that the lawyers have counseled us twdothat wi're in the presolicitation phas

There is something that we can say. There isfantéd integrate new broadband technologies ihtéxisting
public safety two-way radio system, and | thinkthathe intent of rolling out a major network in th@0 megahertz
band. That should open up opportunities for theketan general, and with our new direction, weyfixpect to b
one of the key players to benefit from the rollc

Tom, there’s a lot of good things about 700 megaheBy the way, just the latest, Verizon droppleeirt lawsuit
recently. We talked about this in the last phoalé d\ot just from the aspect of interoperabilitith public safety,
which | think we have a plan, but also from theez$f the 700 megahertz band being an extreme$syneand
right now with a lot of incumbents in it. Alsopfn the perspective that there will be open aceesisis country,
one way or another, and it will most likely be wihnon-traditional operator. Someone who, in tiaae, will more
likely have more capital and be more interestegeiting the network up on the air in a nice timaghion to focus
on offering value added services, and all of thaypinto our hand:

| see. Not to ask you specifically about the merget in context of direction of the combined ISC what this
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merger portends to the direction of ISCO in theifeit Are we looking at this as a specific, oneetitihing that's
being driven by some things, or are we now in ttee@ss of going out and buying up software comaiére we
going to be like the WorldCom of wireless or soniegf?

Please dc’'t use WorldCom. Pick a different examg
It's kind of unusual. Th's just why | asked. Is this the beginning of adyuaf these things

| think we’re opportunistic, and Ralph read in bgening comments that you have to be opportunisiibat we
said for a number of years here is we have a vayific strategy. We saw an opportunity with Glato accelerat
some of our strategic intent. Equally so, any tyme contemplate a merger, you contemplate it frem

aspects. Number one, is it worth what you're ggttparticularly from a shareholder perspectivefo,Tis there
potential for incremental near-term revenue, oemiity in your business model as a result of ithewwe looked
at Clarity, we said yes. It adds great talentriragea that we have a strategic intent on. It add#ional potential
revenue streams, and it was something that wevéedtwell worth the money we were investing inftom all of
those aspects, we felt it was the right compariatight time.

Will all of those stars line up again in the futatesome point in time? | don’t know. You cardyses, you can't
say no. | can say, at least from my perspectiven $o be as a board member as opposed to the IGE@'t see a
need at this point in time, but if opportunity kikecso be it

Was it part of an objective review of a whole buntitompanies, like on the Fast 50 wireless lisgamething like
that, or did you go through that sort of a reviesazboard'

Without going through a lot of detalils, this is afehe issues that | teed up my first couple ohthe here, teed it
up as a strategic intent that we look more broaéilyen before we had a deliberate strategy, Tohadtto do with
the fact that our industry is consolidating. Wetatked about that before, so you're either feed,on’re getting
swallowed. From that perspective, the board pthénframework to start looking at opportunitiesl @tart thinking
about what kind of opportunities were the right chatOnce we developed the strategy and got araéigharound
the company and the board on the strategy, theecame clear what kind of opportunity we were lagkiior. It
was not too long ago that, from a specific Clapgyspective that we began serious discussions poteatial
merger came to fruitior

| just have one more question, and then | would tikask a couple for Frank if | could. John, yaRid a fellow
named John Owings that joined the board, and yimurgabrings tremendous value right out of the g&an you
tell me what tremendous value Yre seeing here? What are you eluding to th

I think from a couple of perspectives. First df Be’s a financial expert, which obviously is aeathat we
continue to look for as part of our fiduciary respibility. We continue to look for lots of diffeméfinancial option
on. He has significant experience in telecom imegal, so he brings a lot of contacts to the plate,
fundamentally, he works for Nortel. So it's neegbad thing, although, as you understand, ther¢ohaes an arms
length relationship there. It's never a bad thiaging somebody who works for an OEM participatimgyour
board, especially a fairly senior level individudl.just adds a lot of credibility to your compango | think from
all of those perspectives, he adds great vall's positive from all of those aspec

Sure, but you don’t have a non-disclosure agreermahtyou’re not discussing any kind of a sale tot&at this
time.

Inherently, the goofy thing is if you had an NDAywycouldn't talk about it in the first place, buinetheless, it's
our intention to grow this company as’ve described

Frank, as long as you're there, | would just likeask you something here. When you go forward Wi on your
deferred revenues, | noticed they did not grow ftbmsecond through the third quarter. They'restnae. Is this
now as it stands without the merger going intoftheth quarter? Do we contemplate some kind dép-sip in
deferred revenues for the fourth quari

Actually, | separate it entirely. The proposed gegr I'm not even going to talk about how that wbohange and
expand what part of the financials. |'t. Disclosure would be coming forth in a normalicse.

Let me talk about the ISCO business specificalla@tandalone basis. We rolled out in Q4 of 2068l}y our first
software maintenance revenue stream. We neveoiatiefore. We grew it a bit as we went on, and we’ve
seen this revenue that we've been recognizing ées kelatively flat versus what we've been addmthe

party. Frankly, that's the taste, that's gettingtarted. The intent as we go to more and mdte/ace content,
which we’re doing the fully digital platform, th#ttere’s going to be relatively higher elementsesfanue
associated with software, and that’s obviously p&# recurring revenue stream that we did notyepjst selling
aftermarket hardware. So the simple answer isQI8€ a standalone basis, is looking to grow iténgmfe revenue
stream, and inherently, therefore, deferred reveasié rolls out fully digital product:



T. Bock

F. Cesario

T. Bock

F. Cesario

T. Bock

F. Cesario

T. Bock
F. Cesaric

T. Bock

J. Thode
Coordinatol

F. Cesaric

M. Matarnowski
J. Thode

M. Matarnowski

J. Thode

Frank, you said before that when DIF was complgtedwould be getting to the end of R&D capital sgieq. Do
you still see that for the fourth quarte

| think the big surge is finishing, as far as thdividual platform out, so that's what we’'ve beearalihg with for the
last year. So | would say yes, as it rolls out,dsa’t have that same surge. To the extent thatave something
very hot in a derivative, then, of course, we’ltts our capital R&D efforts there, but we certaindwe an
excellent base to work from, especially now thatdigital platform itself, which is what we've belemgely
focused on, is finishing

You said earlier in your introductory remarks thiatir cash and cash equivalent position today ighiyuthe same
as it was at the end of the second quarter. tsattwurate’

Yes. Cash on the balance sheet is $2.8 millicgheaend of Q3, and just to pull out the exact numite $2.3
million at the end of Q2, so V've been in the two to three range really all y

If there were no merger and we were just going &sdwvithout clarity, you would not contemplate arling
capital private placement at this time, or would'y

We really haven't had one, if you think about @ & year and a half. For those who aren’'t upéodetails, we did
refinancing in the middle of the year of debt thvals maturing in August of 2007. All we did is, éxtend the debt,
and B, convert an amount of accrued interest igtotg. That was no new cash to the entity, thotghprocess
cost us some money, obviously. But we hat/bad a new cash raise. Frankly, the entity itsaff been good abc
managing its cash, so we've been doing a lot okweoget our products the way they are, so weenh@oud of
that.

The simple answer is | don’t have any specific paise intention today. If | saw something thttought would
improve our balance sheet, would | look at it? dlbgely. It's just one of those things that wedggportunistic
about, even today. Does that answer your question?

Yes, it dodsdon’t want to hog the line all day.

Tom, yol re asking good questions'm sure a lot of people have similar ones, so wleatggu have, fire awa

Maybe I'll come back and | might have somethingelsut | wish you well, John. It's nice talkingtiviyou and |
wish you all the best in the futu

Thank you, Tom. | really appreciate

Your next question is from the line of Mark Matawski, a private investo

Hello, Mark.
Hello, guys.

Hello, Mark.
I'll try to make it short and sweet here. Johrstfoff, good luck at wherever you're going heiou
talked approximately two years ago or one and fylealrs ago about ISCO becoming a $200 million
company in 18 to 24 months. You've reiterated thaherous times over the past few quarters thatewe
actually on progress for that. What kind of cotervidence can you leave us with, now that you're

leaving, that we're actually on track to becomihgttversus leaving us thinking it's just a pipednesnd
it’s smoke blown our way now that y're gone*

I think you're putting far too much credit in meakk. First of all, let me say, as you know, weidat that in the
best interest of the shareholders, we do not fetegith a lot of specificity. We just don’t believt’s in the best
interest of the shareholder, particularly as theketacontinues to evolve, and particularly as weticwe to
significantly evolve our business case in line vdtlr lon¢-term strategy

Anecdotally, | can give you a couple of pieces afachere. Anecdotally one, | can tell you thatshareholders
should look at this Clarity acquisition and whatr@aloing in this space. | think, as you will laanore about it as
we go through the registration and the proxy peréodi even a lot of information that you can gatreyour own
today, just by looking at their Web site. | thiypdu'll conclude that this is a major step in thghtidirection in
terms of accelerating, not just our ability to defiin the aftermarket space, but also in our @it head toward
the OEM space. That's where the hockey stick dppdy is at, because now you’re dealing with, ewgihn a
small share, you're talking about big numbers gyigiarticularly in the handset space. So, onegief anecdotal
data.

The second piece of anecdotal data is | can telltigat my intention, as long as the board will hene is to remai
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a director on the board. One, because, selfishgnt to participate in the success story, evéndfat more at arn
length than | am today. But also, because | wéikiédto see through what we started here, andhkthiearly, from
that perspective, I'm putting my credibility on ttee, and certainly have more to lose in the gdyeontinuing to
be a director. So, a second piece of anecdotal

A third piece is | am probably the third or foutlngest shareholder in the company, and, as atditgou guys
will have straight line of sight visibility on wh#itn doing with my shares. So take me at my wdvat 1 intend to
continue to hold that share position and demorestrat confidence, and you’ll have visibility intoibg able to see
that that happens'll just give you a couple of anecdotal pieces dadhere

Let me take a different direction on this, and piegeiate your input there, but for you to go offdaagain,
almost two years ago, make a statement that, gretiedly in light of your statement that you're hast
about giving projections and things. | have tdaehad, or | have believed for two years that youndigull
the $200 million number out of your rear end. Ty actually had a vision, you had a plan, you aaw
way to get us from a company under $10 millionhat thumber. Now you mention Clarity. Unless Gle
was that solution that you saw two years ago tteet going to get us there, certainly they may beeatg
acquisition now, but I’'m hoping that there was sthnimgy beyond them that was going to get us thére.
guess I'm not hearing what that is. Wha lIhearing is that, for the CDME800 market that wetty muct
kissed that off in the U.S. The 1900 megahertZetawe’ve pretty much given up on that. We're now
focusing on r-mining in Europe and Latin America and places tliat.

| guess | was hoping that you would say somethirtip¢ effect of we have this new product weebeen working ¢
for two years, and it’s all set to go, and we'retarget, and two or three months more, or whattheprojection
was, we're closing in on that. And I'm not hearihgt.

| think most of our opening comments were about. tha fact, maybe you need a job as our markeding becaus
you probably did a pretty good job at echoing itbagain.

We consistently say on every phone call what webieg and where we are with that platform, and heire
extending that platform on variants that are adsingsdifferent market needs that we haven't beda mbaddress
and with customers we ha\'t been able to penetrate before. So mayt're not being clear enough the

Are you offering me a job
Come on down
Come on down. Wl talk to anybody
| can write some PRs for you’'m sorry, and on the way, congratulations on yout $8illion quarter
Our $9.1 million quarter
| assumed the guy who transposed the digits ondh&rence call PR wrote that other one &
We got rid of him.
Maybe you do need a job. Why ¢t you come on down and talk to L
I’m giving you a hard time ther

Mark, there’s one other element and | just warltdsuper quick. We're absolutely not giving up8®® and 1900
in the U.S. That couldn’t be farther from the trutWhat we’re saying is that we now have somethingpply to
other markets and that is a real accelerator fatwie think we can do and how we can grow the negdine. So
just understand, in case anybody is listening idall does’t get that directly, absolutely no way do we irdesn
leaving 800 and 1901

No, in fact there are some very specific applicsij@and again, | d't want to get into too much detail, because
we’'re putting together a strategy and a littlerbdre detailed rollout of some of our plans as phthe integration
and merger, and as we go into the next year witbva CEO.

Let me just say, | can give you other examplegjqadarly the end of life for analog. That it'sigg to present a
huge systemic issue in 850 CDMA in the U.S. thatrevgoing to be able to resolve in a very powerfai/wvith the
DIF platform that rolls out. So there are lotopportunities, and we can categorize them alk dtie of these gla
half empty, half full. Certainly, we’re going tbnaays go after 850 and we’re always going to geradur current
customer base, but that's a no-brainer and assuifieel challenge for us to grow at a very fast imte expand the
addressable market, the addressable customehs adtressable regions. That's really why we fosast of the
time on that, so don’t assume anything other thatig the reason why we haven'’t spent time on #tietalking
about that
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Okay, one final comment. You've often talked abloodv you feel the share price is undervalued foatwh
you're doing. | would like to see it higher than ité®. Certainly, this period of the last six ma)ttvhere
you communicate very little, do€'t generate a lot of demand for purchasing shamed, as such, it's very
easy to manipulate it down. It would sure be fiioen a shareholder perspective, to see you guysastip
the share price in the last two weeks. Since faét€ announcement, | think we're down 30%. It
wouldn’t have taken a whole lot to come out ands@yething positive to help support that. Ralph, |
guess if you're in charge going forward here, hkhi would sure appreciate it if you would pay more
attention to that on the day-to-day, quarter-tortprébasis. If you don’t have anything to sayntisay
you're thinking about forming a partnership in Chinchear it worked great for some other companies
lately.

We hear you loud and clear, and, at the board |exeste very anxious to give positive market
indications. Sometimes we're prevented from daiag | think that the first opportunity we get, ywill see some
action, even at the board lev
| would love to see it. Thank you. Good luck, d¢c
Thanks a lot, Mark
Thank you, Mark

There are no further questions at this time. Ni,®lo you have any closing remark

Yes. Once again, we appreciate everyone takingrtieeto join us on this call today, and for bemginvestor and
shareholder of ISCO. Once again, we thank you gad afternoon to everyor

This concludes todis conference call. You may now disconn



